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 Uponor presented new pipe-carrying panels Klett Silent and Klett Twinboard at ish 

 Self-attaching system for underfloor heating/cooling 

Based on the revolutionary potential of Klett, Uponor has developed groundbreaking new 
pipe-carrying panels that meet different requirements simultaneously: protection against 
moisture penetration, as well as improved step sound and thermal insulation. 

KWD-globalpipe, 05.05.2017. With the invention of Klett in 
2007, Uponor set a new milestone in pipe laying. Their tried-
and-tested, self-attaching fixation technology is well-known 
and highly appreciated by installers all over the world for its 
time-saving qualities. 
 

Klett is an easy-to-install, leak-resistant radiant floor heat-
ing and cooling system designed by Uponor. It is fast and 
easy to lay without the need for additional accessories such 
as clips, binaries or clamps. A self-attaching strap fastener 
wrapped around the Uponor Klett pipes makes it quick and 
easy to secure the pipe to the smooth insulation board. 
 

Uponor Klett pipes are available in two types: Uponor Klett 
MLCP RED, multilayer composite pipes with superior stability 
and Uponor Klett Comfort Pipe PLUS, highly flexible PE-Xa 
pipes with absolute reliability. 

 

Both the system and the components are tested and certified by the best authorities in accord-
ance with industry standards, thus guaranteeing the functionality and reliability which characterise all 
Uponor systems. Uponor Klett comes in a wide range, making it a particularly versatile product – with 
the result that it is not only a highly innovative system, but also an extremely effective one offering 
real benefits. 
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Klett Twinboard 

Klett Silent 

Lilac PEX Pipe 
Code: F870L 
Description: 20mm OD 5m 
Lilac Straight 

Uponor has developed groundbreaking new pipe-carrying panels that meet different require-
ments simultaneously, based on the revolutionary potential 
of Klett,: protection against moisture penetration, as well as 
improved step sound and thermal insulation. Customers 
simply get a solution for each application. This significantly 
facilitates on-site installation and reduces working time. 

 New Uponor Klett Silent - Improved step sound 
and mineral fibre insulation: The sustainable Klett 
Silent comes with an integrated and improved, non-
flammable step sound insulation that meets the re-
quirements of DIN 4109. It provides a more comforta-
ble living environment for your customers. 

 New Uponor Klett Twinboard - One panel for all 
terrains: Klett Twinboard is a foldable, multi-wall 
sheet with a thickness of only 3 mm. It is perfectly 
suitable for use in on-site insulation construction. Ad-
ditional insulation layers and materials can be selec-
ted accordingly.   

Contact: Uponor Corporation, Finland, www.uponor.com 

 
 Infloor Heating Systems and InfloorPERT are now registered Trademarks in US 

 Floor heating system / PE-RT pipe 

Infloor Heating Systems, and the name of Infloor’s premier tubing product, InfloorPERT®, are 
now registered trademark names in the U.S. 

KWD-globalpipe, 05.05.2017. Infloor 
Heating has added InfloorPERT tubing 
to its Infloor product line in 2016 as 
recently reported in our KWD-globalpipe 
issue no. 630 on 24.02.2017. 
 

The United States Patent and Trademark Office (USPTO) 
recently accepted the trademarks and issued Infloor Heating 
Systems and InfloorPERT with a registration certificate for each 

name. Infloor is thrilled that their brand names are now among many other greats that are recognized 
brands that consumers can trust and rely on. 

Contact: Infloor Heating Systems Inc., USA, www.infloor.com    info@infloor.com       

 
 RWC/AUS: SharkBite® Lilac PEX Pipe now available in straight lengths 

 PEX pipe 

SharkBite®, a brand of Reliance Worldwide Corporation (Aust.) Pty. Ltd., has announced the 
availability of its Lilac PEX pipe in straight lengths. 

KWD-globalpipe, 05.05.2017. The SharkBite® 
Lilac PEX Pipe for recycled water identification, in 
potable water installations, is now in 5m straight 

lengths in diameter of 20mm available.  
 

The Australian made and - as per AS2492 and AS3500 - 
approved PEX pipe is suitable for SharkBite® fittings only.  

Contact: SharkBite®, Brand of Reliance Worldwide Corporation (Aust.) Pty. Ltd., Australia, 

                www.rmc.com.au, www.sharkbite.com.au    sales@relianceworldwide.com.au      

http://www.uponor.com/
http://www.infloor.com/
mailto:info@infloor.com
http://www.rmc.com.au/
http://www.sharkbite.com.au/
mailto:sales@relianceworldwide.com.au


 

 KWD-globalpipe 638   05.05.2017 
 

 

 
 

www.kwd-globalpipe.com  page 3 

 Uponor invests €16.3mn to expand PEX Pipe Production Capacity in North America 

 Expansion / PEX pipes 

Uponor’s U.S. subsidiary, Uponor, Inc., part of the Building Solutions – North America 
segment, will be expanding its manufacturing facility in Apple Valley, Minnesota with a €16.3 
million ($17.4 million) investment. 

KWD-globalpipe, 05.05.2017. Completion is expected by January 2018. The 
tenth expansion since operations started in Apple Valley in 1990, this new ex-

pansion will add an additional 5,440 square metres (58,000 square feet) in manufacturing operations 
space related to PEX pipe production. 
 

The North American market represents nearly one third of Uponor’s global net sales (2016), of 
which building solutions represents a clear majority, and the number has been growing steadily in the 
past few years. 
 

“Uponor, Inc. continues to see growth opportunities in commercial and residential construction in 
North America, and this expansion is required to meet forecasted growth for plumbing and indoor 
climate systems used in residential and commercial buildings,” says Jyri Luomakoski, President and 
CEO at Uponor Corporation. 
 

In the January–March 2017 interim report on 3 May, Uponor stated that its capital expenditure in 
2017 is expected to come close to €60 million. The above-mentioned expansion investment does not 
trigger a change in this statement. 
 

Apple Valley is the centre for Uponor, Inc.’s North American operations. In total, the U.S. subsid-
iary has close to 700 employees in the Twin Cities area. In 2016, Uponor, Inc. added more than 100 
new jobs, and plans to hire more as a result of the manufacturing expansion. The expansion will be 
designed to the same LEED® standards as the existing facility to match corporate sustainability 
ambitions. 

Contact: Uponor Corporation, Finland, www.uponor.com 

 
 Aquatherm North America celebrated Opening of new Headquarter and Plant 

 Expansion / PP-R piping systems 

Aquatherm North America, the U.S. and Canadian subsidary of leading PP-R pipe system 
manufacturer Aquatherm Worldwide, held a grand opening ceremony and open house to 
celebrate its new 82,000-sq-ft headquarters and fabrication facility on April 4th in Lindon, UT. 

KWD-globalpipe, 05.05.2017. Utah Lieutenant Governor Spencer J. 
Cox, Lindon Mayor Jeff Acerson, and Aquatherm Worldwide execu-
tive leadership addressed an enthusiastic crowd of more than 200 
guests assembled to see the new facility. Aquatherm leadership 
traveled from the Worldwide headquarters in Attendorn, Germany, 
to participate in the momentous occasion. 
 

According to Cox, “As Aquatherm was looking around for a 
location in the United States, [the leadership] looked at several 

other states and chose Utah. Although there were many reasons for choosing Utah … most im-
portantly, it was about the people. Aquatherm has a culture of caring about people. It’s a family-run 
company whose values and culture will fit perfectly here in Utah.” 
 

Since its inception in 1973, Aquatherm has been the innovation leader in highly engineered PP-R 
piping. Connected by reliable heat fusion, Aquatherm delivers long-lasting, better-performing, and 
easier-to-install systems for potable, heating and cooling, industrial and greywater applications. 
Aquatherm can handle 180°F liquid at 100 psi, is rust-and corrosion-free, has widespread code ap-
provals, comes with a 10-year multimillion dollar warranty and is the only piping system in North 
America that directly contributes to LEED v4 points. 
 

http://www.uponor.com/
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Attendees toured the new facility, which fea-
tures ample space for operations, including office 
space for corporate staff, engineering, and quali-
ty-assurance laboratories; extensive warehouse 
space; and a state-of-the-art design and fabrica-
tion facility. The warehouse now represents one 
of the largest concentrations of PP-R piping in 
North America and will provide customers access 
to a full inventory line of Aquatherm piping sys-
tems ranging from ½- to 24-in. 
 

During the open house, the company’s Design 
and Fabrication Services Team also performed 
multiple demonstrations showcasing large-
diameter fusion, custom spool and manifold de-
sign and creation, and the new Hot Tap Tool, 
which was designed in partnership with McElroy.  
 

The new facility was built to a high environ-
mental standard using a large selection of flag-
ship piping systems (Aquatherm Blue Pipe and 
Aquatherm Green Pipe®) as well as the newer 
Aquatherm Red Pipe® and Aquatherm Black System® piping systems, which are in the R&D stage. 
Aquatherm’s new address is: 

Contacts: Aquatherm North America, USA, www.aquatherm.com     barry.campbell@aquatherm.com     

 
 Armacell strengthens its Presence in Scandinavia through Danmat Acquisition 

 Acquisition 

Continuation of focused M&A and internationalisation strategy / Broadens Nordic customer 
base & cladding product portfolio / Transaction strengthens Armacell‘s accessories business 

KWD-globalpipe, 05.05.2017. Armacell acquires 100% of Danmat Iso 
Systems A/S.  
 

Danmat is based in Ølstykke, Denmark, and has 40 years of experi-
ence in manufacturing and selling technical insulation products. The 
company is a leading provider in the Scandinavian region and focuses on 
PVC cladding systems for bends, insulation caps and valves, PVC foils 
and tapes as well as pipe supports.  

 

“Following recent transactions in the USA, Latin America and Southeast Asia, the acquisition in 
Denmark is the logical continuation of our expansion strategy. In addition to strengthening Armacell’s 
footprint in Northern Europe, we will be able to offer specific tailor-made solutions through our newly 
added manufacturing facility in Ølstykke.“ Patrick Mathieu, President & CEO of Armacell International 
S.A., commented. 
 

As part of the transaction, the two owners of Danmat will join Armacell and reinforce our regional 
management team and drive our growth strategy forward. The parties have agreed to keep the pur-
chase price of the transaction confidential. 

Contacts: Armacell International S.A., Luxembourg, www.armacell.com / Danmat Iso Systems A/S, DK, www.danmat.dk   

 
 Watts Water Technologies has acquired PVI Industries effective November 2, 2016 

 Acquisition 

PVI Industries, LLC, is a leading manufacturer of engineer-specified plumbing and heating 
equipment for new construction and building retrofits. 

The symbolism of the Worldwide-North America partner-
ship was represented by a ceremonial heat-fusion connec-
tion, which joined two pieces of 6-in. Aquatherm Blue 
Pipe® together, one labeled with a German flag and the 
other with U.S. and Canadian flags. Just as the company’s 
heat-fused joints are as strong as the pipe itself, this 
partnership is built to last. 

http://www.aquatherm.com/
mailto:barry.campbell@aquatherm.com
http://www.armacell.com/
http://www.danmat.dk/
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The enhanced surface tubes 
made by Wieland have been 
optimized for use as conden-
ser or evaporator tubes in 
shell-and-tube heat exchang-
ers used in the refrigeration 
and air-conditioning industry. 

KWD-globalpipe, 05.05.2017. Its solutions utilize any of the common energy 
sources (gas, oil, electric, steam, and hot water) or combinations of energies in 
storage tanks ranging from 125 to 4500 gallons. The company is based in Fort 
Worth, Texas, and its production is 100% dedicated to the ASME commercial mar-
ket with no residential manufacturing. PVI is unique in the industry by being the 

only ASME-code water heater manufacturer building pressure vessels and heat exchangers from 
duplex stainless steel (AquaPLEX®). 
 

PVI’s product portfolio complements that of AERCO International, Inc., a wholly-owned subsidi-
ary of Watts. (For further information please see KWD-globalpipe issue no. 549, 18.02.2015, headed 
with “Watts Water Technologies/USA completes Acquisition of AERCO International, Inc”.) AERCO is 
a recognized leader in delivering high-efficiency, cost-effective commercial heat and hot water solu-
tions. AERCO pioneered the high-efficiency boiler category, introducing the first modulating and 
condensing gas-fired boiler and water heater for the commercial market. The company is based in 
Blauvelt, New York. 
 

Both PVI and AERCO will now be part of a new Heating and Hot Water Solutions business 
platform at Watts that will operate out of both Fort Worth, Texas, and Blauvelt, New York. The plat-
form will be led by James F. Dagley, who will serve as President of the Heating and Hot Water Solu-
tions platform, while also continuing to lead AERCO. 

Contacts: Watts Water Technologies, Inc., USA, www.wattswater.com / PVI Industries, LLC, USA, www.pvi.com 

investorrelations@wattswater.com                        abane@pvi.com    
 

 Wieland Group: Acquisition of Wolverine Technical Tube Business 

 Acquisition 

Effective 28 April 2017, the Wieland Group, Ulm, Germany, has acquired all assets owned by 
Wolverine Tube Inc., Decatur, AL, USA related to the business of manufacturing and selling 
integrally finned and enhanced surface tubes from copper, copper alloys and steel alloys. 

KWD-globalpipe, 05.05.2017. “In line with our corpo-
rate strategy, this acquisition is another important 
step on the way to expand Wieland Group`s interna-
tional market position. It allows us to strengthen our 

portfolio of high-end, technically differentiated businesses“, Dr. Erwin 
Mayr said, Chief Executive Officer of the Wieland Group. 
 

This acquisition places Wieland in a unique position to generate 
superior customer value: “The customers will benefit from a stronger 
global manufacturing footprint, the broadest set of resources and capa-
bilities in heat transfer engineering and tube enhancement technology 
worldwide”, said Bernd Grasshof, Vice President Wieland Thermal Solu-
tions, Wieland Group. 
 

The Wieland Group, with headquarters in Ulm, is one of the world's 
leading manufacturers of semi-finished products in copper and copper 
alloys, such as strip, sheet, tubes, rods, wires and sections. Wieland 
also manufactures finned tubes and heat exchangers, slide bearings and 
components. Wieland has manufacturing companies, slitting centres and 
trading companies in many European countries as well as in the USA, in 
Asia and South Africa.  
 

Under the brand name “Wieland Thermal Solutions” Wieland devel-
ops and manufactures enhanced surface tubes and heat exchangers for 
optimal heat transfer performance using minimal material and energy. 
Applications for these products are found in the air conditioning, refriger-
ation and heating industry as well as in process and machinery and plant 
technology. The four production sites are situated in Germany, Portugal, 
USA and China. 

http://www.wattswater.com/
http://www.pvi.com/
mailto:investorrelations@wattswater.com
mailto:abane@pvi.com
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Wolverine Tube, Inc., Decatur, AL, USA, established in 
1916, has been an industry leader in providing innovative 
heat transfer solutions including the design, development, and fabrication of thermal management 
products for OEM manufacturers around the world. With a global customer base, Wolverine is one of 
the largest manufacturers and suppliers of enhanced-surface copper and copper alloy fin tubing, 
carbon steel, and specialty alloy tubes. Wolverine offers custom-engineered components that provide 
a thermal management solution for customers in multiple markets including HVAC, refrigeration and 
appliance, electronics cooling, power generation, petrochemical and chemical processing. 

Contact: Wieland, Germany, www.wieland.de, www.wieland-thermalsolutions.com     karin.maier@wieland.de     

 
 Geberit announces First Quarter Results: Good Start into 2017 – Net Sales up 2.6% 

 Q1 2017 results 

A largely positive environment in the construction industry created the underlying conditions 
for a successful start into the 2017 financial year by the Geberit Group.  

KWD-globalpipe, 05.05.2017. Net sales increased by 2.6% to CHF 737.1 
million in the first quarter of 2017. Adjusted for divestment-related and 

currency effects, the increase came to 6.7%. Adjusted operating profit increased by 3.8% to CHF 
190.8 million, while adjusted net income rose by 2.2% to CHF 162.2 million. In organic (Organic: 
adjusted for the net sales of the Koralle and Varicor units sold in mid-2016 and early 2017 respective-
ly (CHF 13 million)) and currency-adjusted terms, Europe – the largest region – grew by 6.2% and 
America by 7.5%. The Middle East/Africa (+17.8%) and Far East/Pacific (+16.9%) posted double-
digit growth.  
 

The negative one-off effects arising from the Sanitec acquisition/integration amounted to CHF 2 
million as regards EBITDA, CHF 11 million as regards EBIT and CHF 9 million as regards net income 
and were therefore at the same level as the prior-year quarter.  
  

The forecasts for the current year have not changed significantly since the announcement of the 
full-year results for 2016 last March. The construction industry should develop favourably in 2017.  
 

The individual regions/markets and construction sectors will carry on performing very differently: 

 In Europe, the recovery that began in the previous year should continue. Overall, a favourable 
market environment is expected for Germany, the Nordic Countries, Switzerland, Austria, 
France, the Benelux Countries and the countries of Eastern Europe. The situation in Italy should 
stabilise, while the uncertainty in the United Kingdom will continue as a result of Brexit.  

 In North America, stagnation is predicted in the public sector construction industry, which is im-
portant to Geberit’s business, along with moderate growth in residential construction.  

 In the Far East/Pacific region, the Chinese residential construction sector should stabilise, while 
the business climate in Australia and India is expected to be positive.  

 In terms of the Middle East/Africa region, the outlook in South Africa remains sound, whereas 
the construction industry in the Gulf countries will continue to see low activity due to the de-
pressed oil price.  

Fluctuations in the Swiss franc compared to other important currencies used by the Geberit Group 
will continue to affect sales and earnings. Raw material prices are set to continue to rise slightly in 
the second quarter and therefore exceed those of the prior-year period in the first half of 2017.  
  

The Geberit Group’s 2017 financial year will see further progress with the integration of the ceram-
ics business. A focus will be on continuing to consolidate the sales teams in the countries; another 
emphasis will be on the further harmonisation of systems and processes, further development of the 
product range, and continuous improvements in ceramics manufacturing. However, Geberit will pay 
just as much attention to its daily business, with the objective of performing strongly in all markets 
and, as in previous years, to gain market shares.   

Contact: Geberit AG, Switzerland, www.geberit.com 

http://www.wieland.de/
http://www.wieland-thermalsolutions.com/
mailto:karin.maier@wieland.de
http://www.geberit.com/
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 Mueller Industries: Net Sales in Q1 2017 increased by 8.5% vs Q1 2016 

 Q1 2017 results 

Regarding the outlook, Greg Christopher, Mueller CEO, said, "The year started where 2016 left 
off. The primary drivers of the U.S. businesses continue on a path of steady improvement and 
we remain optimistic that the international markets will improve over time." 

KWD-globalpipe, 05.05.2017. Mueller Industries, Inc. announced operating income of 
$45.6 million for the first quarter of 2017, a 10% increase over the same period in 2016. 
Net income for the period was $30.0 million, or 52 cents per diluted share, compared 
with net income of $28.6 million, or 50 cents per diluted share in the prior year. Net sales 

for the first quarter of 2017 were $577.9 million, up 8.47% compared with $532.8 million in the same 
quarter of 2016. 

Contact: Mueller Industries, Inc., USA, www.muellerindustries.com 

 
 Mueller Industries: Results in Piping Systems Businesses were mixed in 2016 

 FY 2016 results 

Despite higher unit sales, topline revenues were flat from 2015 at $2.1 billion. Net income 
increased 13.5%; ending the year with approximately $350 million in cash on hand. / Overall 
operating income for the piping segment declined 8.3% from 2015; the PEX piping system 
segment was also negatively impacted. 

KWD-globalpipe, 05.05.2017. According to Gregory L. Christopher, Chief Executive 
Officer in their Piping Systems business, “2016 was a historic year in the UK and EU. 
Uncertainty leading up to the Brexit vote suggested trouble on the horizon; but the pre-
dicted economic meltdown didn’t materialize. In fact, to the surprise of some, the UK 

achieved the highest degree of economic growth of all major European Union countries, although this 
growth was still modest.”  
 

“Growth in our domestic markets was much stronger than our international markets. The building 
construction markets in the US continued their upward trend in 2016. In the residential sector, hous-
ing starts rose 5.6% buoyed by much stronger single family starts, which grew 9.4%. The commercial 
construction sector also grew 4.1%, led by spending in the private sector, which grew 7.8%. Public 
spending declined marginally, and 2016 was the fifth year of declines since 2009.” 
 

“Despite rising demand, our copper piping businesses underperformed in 2016 bringing down the 
segment's results,” Christopher stated. “We continue to work through the challenges in Fulton and 
remain confident that we will achieve our targets in capacity, cost, and quality when we complete the 
investment this year.”  
 

“The Piping Systems segment was also negatively impacted by the write-off of $6.1 million relat-
ed to the PEX plastic piping R&D initiative we halted. We encourage planting seeds for growth, know-
ing that many will sprout and some won’t. The PEX initiative is one that did not. We began this initia-
tive in 2014, aspiring to develop a strategically superior process for manufacturing PEX plastic piping 
applications. After evaluating progress to date, we concluded that this particular growth process was 
too experimental, too time-consuming, and required too great an investment to continue. We are now 
in the process of regrouping, with hopes of charting a more promising - and more proven - path for-
ward.” 
 

Outlook for 2017:  
 

“Domestically, housing tipped over 1.17 million starts in 2016. It has been a slow but steady recov-
ery. By most economists’ forecasts, this remains well below the normal level of required housing 
formations, which tend to be in the 1.4-1.5 million range. We anticipate a continued trend of im-
provement in residential construction. After years of decline in public construction spending, our 
infrastructure is in need of repair and replacement. There seems to be bipartisan agreement on this 
point, so it is not a matter of if it will begin, but when. 
 

http://www.muellerindustries.com/
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The new administration appears committed and focused on fulfilling its campaign promises of 
reforming healthcare, overhauling our tax code, addressing overly onerous and restrictive regula-
tions, addressing unfair competition from global imports, and increasing employment here in the US. 
We are hopeful that these and other reforms will create an environment in which we can succeed.  
 

Internationally we believe things will remain choppy, but we are well positioned as conditions 
strengthen. All in all, we are looking forward to 2017, expecting improved performance in our opera-
tions and generally good market conditions for most of our businesses. 

Contact: Mueller Industries, Inc., USA, www.muellerindustries.com  info@muellerindustries.com 

 
 Uponor’s Net Sales grows in all Segments in the First Quarter 2017 

 Q1 2017 results 

A pick-up in demand fuelled net sales growth in key markets in all segments, with the clear 
exception of Germany and the UK / Net sales in January to March totalled €265.1 (246.9) 
million, with an organic growth at 7.4% 

KWD-globalpipe, 05.05.2017. President and CEO Jyri Luomakoski comments on 
developments during the reporting period: “We made broad-based progress in 

several key markets across all segments in the first quarter, which had more business days this year 
than in 2016. The first quarter is an off-season quarter and performance trends may change further in 
the year. One such factor that may impact business going forward is an upward trend in the prices of 
key raw materials which we have seen in recent months. We have issued and are prepared to issue 
further price increases to compensate for higher input costs.” 
 

“Building Solutions – Europe’s net sales growth was strong in several of its key markets, but 
business operations experienced headwinds in the largest national market, Germany, in particular. 
Performance was negatively affected mainly as a result of intensifying competition in plumbing solu-
tions, along with higher marketing costs related to the biennial ISH trade show.” 
 

„The building solutions business in North America is progressing in a satisfactory manner and 
demand in the key market segments remains healthy, although not quite as lively as in the very 
strong comparison period.”  
 

„Uponor Infra reported an improvement both in its top line and bottom line development, but re-
ported an operating loss which is typical for the season. Faced with margin pressures due to emerg-
ing input cost risks, the segment continues to implement its strategy of focussing on designed solu-
tions sales that is less dependent on raw material price movements.” 

Contact: Uponor Corporation, Finland, www.uponor.com 

 
 Watts Water Technologies: Net Sales Q1 2017 slightly increased by 1% vs Q1 2016 

 Q1 2017 results 

Watts Water Technologies reported sales of $347 million, up 1% year-over-year driven by 
acquisitions; organic sales down 1% 

KWD-globalpipe, 05.05.2017. Regionally, organic sales decreased in the Ameri-
cas and APMEA by 2% and 10%, respectively; partially offset by 1% organic 

growth in Europe. The Americas sales performance was impacted by lower heating and hot water 
product sales and expected headwinds in the retail sector. APMEA sales were negatively affected by 
anticipated product rationalization. Europe saw growth in both the drains and electronics products. 
 

The recent PVI acquisition performed well and as expected, delivering $14 million in sales and 
contributing $0.01 of EPS. Operating margin was also in line with expectations. 

Contact: Watts Water Technologies, Inc., USA, www.wattswater.com 

http://www.muellerindustries.com/
mailto:info@muellerindustries.com
http://www.uponor.com/
http://www.wattswater.com/

